
(Mike) Hi I’m phoning about the Van you have for sale, can you tell me more about it – 
 
(Jim) Ahhh, which one?  
 
 
 
 
(Mike) Why are you selling it? 
 
(Aaron) I bought it to convert into a campervan for me and my wife when we retired, but 
she has had to have a hip operation which means were not going to be able to go away 
anymore, I’m looking after her fulltime so I don’t have the time to do the work, we just want 
someone else to be able to enjoy it. 
 
 
 
 
(Mike) When can I come and see it?  -   
 
(Jim) I’m out of the Country right now.   We’ve emigrated, but didn’t manage to sell the van 
before we left. 
 
 
 
 
(Mike) When can I come and look at it?  
 
(Aaron) We could do that at the weekend, but I have other enquiries who are ready to buy it 
now, but I want you to be able to have it  
 
(Jim) The vans in storage and we can’t be there to get to it – but we have a transport 
company ready to get it delivered to you 
 
 
 
(Mike) I really want to see it before I decide –  
 
(Aaron) There’s lots of interest in it, so you’ll have to be quick, I just need you to transfer the 
money to secure it 
 
 
 
(Mike) What if there is something wrong with it when it arrives – 
  
(Jim) If it’s not what you want when it arrives, you can just reject it, the haulage company 
will bring it back and we’ll refund you – there is no risk. 
 



 


